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Introduction industry: fishery catch and fishery trade (domestic and

Fishery sector plays an important role in supporting rur@verseas trade).
livelihoods throughout Cambodia, especially those who live
around the Tonle Sap Great Lak&bout more than one Competition Concerns
million people around the Lake depend on its fish resource Competition is the foundation of an efficiently working
for employment, income, and food security. With a largmarket system. According to Adam Smith, competition is a
surplus caught during the peak fishing season, fish trageecondition that promotes freedom of decision and prevents
and export is critical to income growth in the sector. Presenthgctions of self-centred individuals from leading to anarchy
fresh and processed fish are traded widely within Cambodia, chaos, and encourages economically optimal, socially
exported in significant quantities to neighbouring countriegair and desirable market results. In order that the competitive
and in some cases, exported to more distant markets. process runs smoothly, there must be free market entry and

With an inland fish catch of more than 400,000 tonnesxit, transparency of market, freedom of trade and contract,
per year, the Government has identified Cambodia’s fishecgnsumer’s ability and willingness to be informed about
sector as important for export promotion. The sectdransparent markets, and consumer and producer freedom
encompasses extensive freshwater fishery within floodplairis,decision-making, etc.
river and lakes; marine fishery; rice field fishery; and some Very often, these pre-requisites are not well met in
aquaculture. Freshwater fishery of Cambodia alone probalalgveloping countries and the least developed countries
contributes more to national food security and the econonllyDCs) alike. In most developing and LDCs, including
than such fishery does in any other country in the worl@ambodia, markets are severely distorted due to monopoly
The annual catch ranges between 290,000 to 430,000 tonfwsthe state in some business sectors and government
which is the fourth largest in the world. interference, such as price-control and restrictive laws and

The development of the sector, despite its huge potentieggulations as well as difficult and complicated procedures
is however being held back by some constraints in the apply, which in turn limit the free flow of goods into the
competitive process therein, caused mainly due to thearket. This, in turn, affects consumers’ freedom of decision-
inappropriateness of the existing regulatory framework, amdaking in situations where basic needs are not guaranteed
the bureaucratic and cumbersome governance structuaagd the only goal is to survive. In Cambodia, where many
aggravated by corruption and other private rent-seekirsgll live below the poverty line, it is clear that the consumers
behaviours. can hardly exercise their ‘right to choice’.

Fish is a natural resource and may easily be affected and While the economic climate in Cambodia has not been
become extinct if not taken care of and/or given higfavourable for competition to perform its functions, the
consideration. Thus, it is necessary to have the governmanticompetitive practices are prevalent. The number of
as regulator, especially via laws and provisions, whictiireats from external actors to competition in the market is
regulate fishery activities in such aspects as to when, wheaso increasing.
and how, and as to what fish is allowed to be caught, etc.

Some clauses of the laws and regulations are found to h@gmpetition |ssue3/is-a-visFishery

restrained competition in the sector, especially for those who Fishery issues are the most sensitive in Cambodia,
wish to do fishery business. In addition, fishermen and fighrobably second to only forestry. This is because the sector
traderS/eXporterS are also faced with a number of Oth@rovides emp|oyment to about two million pe0p|e, genera‘[es
challenges that include corruption and the lack of financigicome, and ensures food security, but is easily affected if it
support, which adversely affect competition in the industrys overused and not taken care of well. Thus, the Government

This paper attempts to examine the competition concerigeds not only to adopt laws and regulations to manage
in the fishery sector in Cambodia. Itis mainly focused on thghd control fishing activities, but also has to abide by the
competition concerns that affect two major parts of thgiternational rules and procedures in order to sustain this
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resource. This also requires the Government to establi&hery domains (except in the 15 classified sanctuaries). It
effective institutions to prevent anarchic and destructivie important to emphasise that this includes inside commercial
fishing gears and to use the resource in a sustainable manfighing lots — in special areas designated as ‘set aside’ for
Factors that hinder competition in the segment of fishepeople during the open season, but throughout the
catch include: the ambiguity of the fishery law and that afommercial fishing lots during the closed season. However,
other regulatory frameworks that classify the fishermen amqtivatisation of most of the national inland fishery has
limit access to the fishing domain; the types of fishing gearsrought ‘family scale’ fishermen into conflict with commercial
types of fish to be caught; and when/where/and how tlot operators, who, in spite of the law, prevent subsistence
fish, etc. In addition, fishermen and traders/exporters ladishermen from accessing the resource through intimidation,
financial support and technique to preserve the quality wiolence, and false imprisonment.
fish and they have to overcome a number of challenges According to the draft fishery law, the family-scale
such as corruption and other unnecessary requirementdishermen can operate all time round in any places including
commercial fishing lots despite in closed season. However,
Legal and Regulatory Framework the commercial fishery enterprises can operate in the fishing
Cambodia is now a member of the World Tradé&eservoirs and industrial fishing can do so, except closed
Organisation (WTO), as well as the Association of Southeaitason, not for all fishing gears. Medium-scale and large-
Asian Nations (ASEAN) Free Trade Area (AFTA). As ascale fishers are limited to eight or nine months of fishing
member of these regional and international organisatior®r year usually from October 01 to June 30.
Cambodia strives to open and promote its market economy
and to improve and vigorously implement governanckishing Gear
systems to send a positive signal to trade and investmentAs a food staple, fish represents about 70 percent of
partners. Article 56 of the current Cambodian ConstitutioBambodia’s animal protein intake, with consumption
stipulates that the country adopts a market economy systerstimated at about 30 kg per person per year (Infofish 2000).
It also states that the law shall determine the preparati@ambodia’s fishery laws and other regulations governing
and development of this economic system. All the whilehe fisheries and low fish population have restricted fishing
Article 61 adds that the State shall promote economactivities including fishing gears and types of fish and
development in all sectors and remote areas, especiallyinmposed other requirements and conditions, which make
agriculture, whereas Article 62 points out that the State shfilhers hard to catch fish to supply to the market. In turn, it
pay attention and help solve production matters, proteaffects fish price in the market when supply is lower than
the price of products for farmers, craftsmen, andemand.
find marketplace for them to sell their produgtscording According to the fishery law, not all fishing gears are
to Article 63, the State shall respect market managementatiowed as this can destroy the fish population. Allowable
order to guarantee a better standard of living for the peopfishing gears are classified and permitted for use according
Concerning the fishery industry, the Government hasta the types of fishermen. The Ministry of Agriculture must
policy of centralisation and commercialisation of all fisherygleclare legal all fishing gears permitted in the fishery domains.
resources. Fishery domains are state property. At the cenffak fishery law, the land law, and the forestry law prohibit
level, the Fishery Department awards concession rigptivate property rights in the fishery and forestry reserves.
regarding fishery resources to various companieslowable fishing gears include drop net of less than five
enterprises. metres, scoop net with an opening of less than two metres,
The fishery law of the People’s Republic of Kampucheaspear, harpoon, etc. Medium and large-scale fishers are
whose most parts are copied from a very old law adoptedriequired to get a permission letter and submit their request,
1954, is still in use. Recently, the Council of Ministers ofvhich clearly states the type and size of fishing gears,
Cambodia has revised this law and it is now waiting fdocation and time for fishing. There are a few restrictions on
approval of the National Assembly. In an interview orthe type or size of fish, both fishers can catch.
February 15, 2006, Touch Sieng Tana, member of Expert Team
on Economic, Social and Cultural Observation (OBSESF,ishery Bidding Process
Office of Council of Ministers admitted that it is still not a Fishery business is a bit risky. This concern is related to

good law. According to Tana, the law was revised by thfie bidding process involved. Article 7 of the Sub-Decree
same people who lacked scientific knowledge about fishegy, the Lease of Fresh and Sea Fishing Domains for Fishery
and its problems. Business issued by the State of Cambodia in 1989, which is
There are three types of fishing activities in Cambodig force now, says that one time of bidding for fishing lot
according to the new draft law: family-scale/subsistencgiows for two-simultaneous season fishing operations and
medium-scale/artisan; and large-scale/commercial fishinghe rent fees for the first and second seasons shall be of the
The draft law makes provision for ‘family scale’sagme amount. This means that the bidder would pay the first
(subsistence) fishing, which is distinct from medium-scalgnd second season operations the same amount of rent fees
and commercial-scale fishing activities. The definition ofg the State. The regulation also prevents more than one
‘family scale’ fishing is based on the type and size of fishingigding. Article 13 of the same Sub-Decree stipulates that
gear used. Family-scale fishing is not licensed and famil)gnyone who wins the temporary bidding is not allowed to

scale fishing gear can be used all year round throughout #)gce other bidding for the other fishing lots. The Sub-Decree
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also prohibits full possession by the bidder. Article 17 poinfésshery units. Only the fishery department has a role and
out that a winner can lease a number of parts of the lbaity to prevent and suppress the fishery offences in the
whose fish products are less than 50 percent of the whéihery communities. Inviting fishery officials (to deal with
lot through contract. the problem) could mean inviting them to get a bribe and
The conditions and restrictions contain in this biddinghose who give report would be in trouble.

regulation prevent competition in the free bidding process. While the community fishing boundaries have not been
However, they prevent sole monopoly in the fishery busineskearly marked, which makes enforcement difficult as
by providing rooms and opportunities for more bidders. Aencroachment usually occurs inside the community fishing
a result, this will facilitate free flow of goods into the markeérea, the Sub-Decree on the Management of Fishery

with competitive price. Communities makes no distinction between the interest of
those who are members of the community and those who
Management of Community Fishery are not either. To make matters worse, Article 14 gives the

Another concern may be related to the Royal Sub-DecrB@N-community members the rights to use the the fishery
on the Management of Fishery Communities. In 2000, tgSOUrces in the community fishing area. This article also
fishery sector was reformed whereby after a long clashBEVides for non-members to have the rights to leave, enter
and disputes between the people and fishing lot owne%!d use the flshery resources in the_communlty flshmg area
the Prime Minster decided to allocate some fishing domaiffs @ccordance with the community’s statute, internal
for local fishing communities. A fishing lot area of 536,303€9ulation, etc. -
ha, which is 56.23 percent of the total fishing lots areas, N the early stage, local communities welcomed the

most of them are in or around the Tonle Sap Great Lake, Haiative for community-based resource management. But
been allocated to local fishing communities to do familyt-h's interest was later exhausted due to the unrealistic nature

scale fishing. However, NGOs working on fishery issueg’ ©Wnership, benefits, and poor legal support. In community

complained that the allocated areas are not productil/&ney: People experienced increased fish catch in the early

enough. stage, which later decreased due to increased destructive

There are now some 360 fishery communities establishf3fing activities in the fishing grounds by commercial fishers
across the country. Community fishery is a new system unddd"ticularly through electrocuting and large scale fishing,
the fishery reforms programme and part of the Government§ind long fishing nets with small mesh size.
poverty reduction strategy. The Sub-Decree on the . .

Management of Fishery Communities aims to manadeOMpetition Concerns in Fishery Sales
sustainable fisheries resources and ensure the equal divigiaok of financing support and market information
of fishery resources to the people. In Cambodia, 13 out of 21 provinces are considered

Many fishery communities were established, most of thefishing provinces and more than three million Cambodians,
by the Provincial Fishery Office, some with the involvemerite. about 25 percent of the population, live in the six provinces
of NGOs and aid agencies, and some by local groupsrdering the Tonle Sap Great Lake. The fishery industry
including former fishing lot owners and local elites. Thesgeasonally employs an estimated 140,000 persons, not
communities represent a wide range of scenarios, and diffeeluding the tens of thousands of families who subsist on
from each other. They are developed, supported or facilitatish and other aquatic resources.
by a large number of organisations in an uncoordinated Across Cambodia, most fish are marketed from landing
manner. Different methods and incentives are used $fies located at floating villages or harbour points around
organise the groups with different goals and objectives fdte Great Lake and along rivers. Fish are sold live in water-
management. The fishery communities facilitated anfilled metal containers, fresh on ice, and in a variety of
supported by NGOs and aid agencies function significantfyrocessed products. For most domestic trade, retailers
better than those organised solely by the fishery authoritiggurchase fish from traders or go to landing sites to buy
Some communities organised by powerful groups, formelirectly from fishers. However, distribution centres play an
fishing lot owners and local elites become completelynportant role in fish trade to urban areas, especially to
destructive and only serving the interests of a few at the tBattambang and Phnom Penh.
of the management structure. Fresh and processed fish are traded widely within

However, there are certain provisions in the Sub-Decr&ambodia, with the majority of trade originating at the Tonle
on the Management of Fishery Communities, which are quap Great Lake. Fish marketing involves a number of steps
restrictive in nature, especially regarding communitynd challenges including storage, handling, aggregating
membership, members’ activities and the activities of thenough for a shipment, transportation, negotiating sales,
community commissions. Article 9 of the Sub-Decreand maintaining quality. Fish marketing involves three main
stipulates that an individual can only be a member ofteansactions: sales from fishers to traders, from traders to
community in which he or she lives. Though the Sub-Decreetailers via distributors, and from retailers to customers.
aims to sustainably manage the fishery resources, tBmall-scale fishers also sell directly to customers.
members of a community and the community commission There is quite a number of competition constraitgs
have no role, duties and rights to safeguard their communiyvis all phases of fishery sales. Very often, fishermen are
fishing domains when illegal fishing occurs. They can onlforced to sell their fish at lower or discounted prices because
co-operate with and ask for the intervention from the relevatttey are in debt to fish traders. Fishermen borrow money
K]




from traders to buy fishing gears and other stuff. Fish tradetree distributor with a verbal agreement that traders will pay
also are in debt to fish distributors who lend them money the distributor a “commission fee” on each sale of fish to
support fish purchases and trading activities. This markettailers. These fees are typically set at Cambodian Riel 100/
structure supports a stable fish supply for trade, but thg (US$0.025/kg) for fish priced lower than Cambodian Riel
problem of credit dependency places fishers and (to a larg©00/kg (US$0.5/kg), and Cambodian Riel 200/kg (US$0.05/
extent) traders at a disadvantage. kg) for fish priced higher than Cambodian Riel 2,000/kg (Yim
Fishers are usually placed in a poor position when @nd McKenney 2003). But some distributors set the price
comes to price negotiation due to lack of market and pritiee somewhat lower than Cambodian Riel 2,000/kg and others
information. They mostly rely on knowledge of the previoukigher.
day’s fish price, ‘word-of-mouth’ information on prices from  In addition, traders have to pay to distribution centre
other fishers, and some understanding about the day’s catetner a three percent fee on all sales (three percent of sales
levels in the area. “They usually do not have access &b Chrang Chamres and Chbar Ampov and five percent of
information about how prices at distribution centres and retaiales at Phnom Penh fish distribution port). In total, traders
markets may have changed since the last time they sold fishdy about 10 percent of total sales revenue to distributors
according to a study by the Cambodia Development Resourred the distribution centre owner (6-8 percent to distributors
Institute (CDRI, Yim and McKenney 2003). In contrast, trader$pr their financing and services and three percent to
who build regular contact with distributors by I-com ordistribution centre owner). For one tonne of fish sold at a
telephone about day-to-day changes in prices and fish demanide of Cambodian Riel 1,500/kg (US$0.38), traders would
at markets, have gained advantage in price negotiations witliteive US$380, but need to pay US$25 to the distributor
fishers. They usually offer a flat price for fish, sometimeand US$11 to the distribution centre owner, which is equal

regardless of different fish species and sizes. to almost 10 percent of the sales revenue. For one tonne of
fish sold at a price of Cambodian Riel 2,500 (US$0.63), traders
Constraints in Distribution would make US$632, but need to pay US$51 and US$19

respectively, fees equal to 11 percent of the sales revenue.
Fish distribution centres play an important role in fish Traders complain that fees paid to distribution centre

trade to urban areas. For trade to Phnom Penh, municifa " aré mu_c-h. gnes thgn t-hose ezt (9 [iermel
regulations intended to relieve traffic congestion require fis stribution facilities operating in the area. For example,

trucks to stop and sell fish at licensed fish distributioHaders PR €T SUREQE U2e G Gt US$f22 per tonne on
centres a few kilometres outside the capital. This regulati&r"illes made at Chrang Chamres, but unlicensed facilities

ultimately places fish traders at the mercy of some virtuﬂ?afby only chzrge gl e ki) Tes o Caml?odi_ar;]RieI
monopolies in the fish distribution sector. For example, iﬁ'OOO'S'OOO (about US$1) per car or pick-up truck of fish.

Phnom Penh, only three licensed distribution centres are

legally allowed to deal in fish transported from the Tonl&"0M Retailers to Customers _
Sap Great Lake. They are: Two major markets in Phnom Penh sell 2-5 tonnes of iced

() Chrang Chamres, which is nine km north of Phnom Penﬂ?h per day to urban consumers, but this amount can increase

deals in fish transported from Great Lake througﬁignificantly during pea!( catch periods (Yim and McKenney
National Road 5. Here iced fish transported from Gre&003)- Small-scale retailers purchase 30-70 kg of fish per day.
Lake is distributed through 19 distribution shops owneg®Me Purchase mix species but usually less than five and
by 18 distributors (Yim and McKenney 2003); some reta}llgrs target on]y one specific species. They often
(i) The Phnom Penh fish distribution port with 22 Shop§ellalltlhe|rf|sh by lunchtime if they are lucky, but sometimes
located 11.5 km north of Phnom Penh along Tonle sihey still have more than half unsold by the end of the da_ly.
River, deals in fish transported by waterway from th&Ue to this unpertamty and compensaFe the cost of keeping
Great Lake: and fish fresh, retailers normally mark up prices by about 30-100
(i) Fish transported along National Road 1 is distribute‘éﬁrce”t over the price of purchgse from distribution _centres
through 10 shops at Chbar Ampov, which is south of tHe/im McKenny, 2003). These prices are setarly morning
capital. buyers, but can _decllne considerably over the course of the
No other fish distribution facilities are legally allowed to™0"ning depending on sales.
operate in these areas. Nonetheless, there are several smalldfiSh marketing is also affected by a number of costs and
unlicensed distribution facilities, which charge less than tH@nstraints, including spoilage and weight loss, distribution
licensed ones and offer better services. While the authorit@&Ntrols, transportation and ice costs, financing costs, and
close their eyes for unlicensed to operate, they punif@es charged along the road. Spoilage and weight loss
traders who do not use the licensed facilities. represent a substantial cost at 10-15 percent of shipment
At the distribution centre, fish are unloaded and sold ¥§€ight or about US$55 per tonne. These value losses are
retailers. Distributors typically work with about 15-25 trader§°mpounded by the retail marketing practice of displaying
(Yim and McKenney 2003). Distribution centre owners, whdsh for sale without ice. Retailers remove ice because it is
lend money to traders for fish purchases, provide servidé§ common perception of customers that the presence of
such as labour to unload trucks and sometimes assist tradgfdndicates a lack of fish freshness. The study by the CDRI
in price negotiations with retailers. As financially tied toShows that in total, these constraints result in marketing
their business, traders agree to supply fish exclusively §§Sts that average about US$308 per tonne from the Great
40
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Table 1: Marketing Margins of Three Fish Species Traded from Kampong Luong to

Orussey and Thmei Markets, Phnom Penh (December 2002)

Chhlang Chhkok Chhdor
Average Selling Prices Price (R/kg) | Final Retail Price (R/kg) | Final Retail Price (R/kg) | Final Retail
Price (in percent) Price (in percent) Price (in percent)
Fisher to trader 1,000 24 1,500 34 1,700 35
Trader to retailer via 2,200 52 2,450 56 3,586 74
distributor
Retailer to consumer 4,239 100 4,396 100 4,867 100
Marketing margin 3,239 76 2,896 66 3,167 65
(Source: Yim Chea and Bruce McKenny 2003)

Lake to retail markets in Phnom Penh (Yim and McKennemarket structure for fish exports. Fishers only sell to their
2003). As a result, marketing margins account for roughtyader/creditor and traders only sell to their exporter/creditor.
65-75 percent of fish retail prices but fishers receive 25-35 Overseas fish exporters have to face export constraints

percent, the same study concludes. and costs, which negatively affect the income earned by
small and medium-scale fishermen and others working in the
Constraints in Fishery Export fishery sector. “The costs, fees, uncertainty, and risks

High value-added fish processing for export usin@ssociated with fish export make it difficult for exporters to
modern facilities is undertaken at two locations: Phnom PeRIM a profit”. For example, to export about 3 tonnes of fish
and Sihanouk Ville. The Phnom Penh plant exports live, icdgPm the Great Lake to Thai Long Koeu Market, exporter was
and frozen freshwater finfish (mainly snakehead and saftfde to pay 27 different fee payments to 15 institutions in 16
goby) to markets in Australia, France, Hong Kong, Ma|aysigj'ifferent places (i.e., landing site, 13 checkpoints, and two
and Singapore. In Sihanouk Ville, the plant processes shrirpigles of the border), which costs US$236. This actual fee
(about 20 tonnes tail-weight per month) for export to Franstas unofficially paid through brokers who helped facilitate
in 0.2- 0.5 kg blocks. The shrimp is purchased from smafnd negotiate the fees of fish shipment. It is worth noting
scale fishermen. that if officially paid, exporter had to pay US$681, which is

Cambodia is now short of high-quality fish, which ardligher than the unofficial payment. This argument is
valuable for export. There are two companies that handienfirmed by the CDRI study report that a transport permit
fish export in the country: the Kampuchea Fish Import Expoﬁsued by Provincial Fisheries Office before exporters can
Company (KAMFIMEX) and the Import Export and Civil make fish shipment commonly notes only about one-fourth
Development Construction Company (CDCO). KAMFIMEX t0 one-tenth of an actual shipment amount. For instance, a
which was established by the Government in 1981 to collgegrmit will generally indicate 300-500 kg for an actual shipment
fish from fishery solidarity groups and state fishingf two-three tonnes (Yim and McKenney 2003).
enterprises, ceased to play an active role in fish marketing For fish exporting from the Great Lake to Thai Long Koeu
and export in late 2001. Before this, all fish for export had farket, fish exporters first are required to obtain a transport
be sold to KAMFIMEX. CDCO, which was founded inP€rmit from the provincial fishery department who charges
October 2001 by a number of former KAMFIMEX managerghem US$17-US$20 per tonne for issuing and checking the
plays a more service-oriented role in fish exports, providingermit. A practice, which was launched as a control
more support to its ‘agents’. CDCO provides its agents witRechanism for domestic trade across provincial boundaries
information about price changes and the status of fisfder a planned economy (Sub-Decree on Transport of
supply. Besides, there are many unlicensed fish export&igheries Products, November 05, 1988), provides the most
who operate year round, none specialising in any particug®mmon basis for informal fee collection. Fish exporters must

fish species. Here again, credit plays a critical role in tf{Ben pay export tax to the Customs Department with an export
rate of 10 percent. In practice, however, they pay a little less

Table 2: Freshwater Fish Production in Cambodia than one percent (about US$7-8 per tonne, Yim and
(1980-1996) McKenney 2003). To comply with the official tax rate would

Year | Production (intonnrs) Source of information likely be impossible for both exporters and importers in nearly
1980 18,400 Department of every business sector in Cambodia. Fish exporters also pay
1982 65,700 Fisheries (with the about US$6-7 to a road investment company that holds
1984 55,093 exclusion of small- responsibility for repair and maintenance of the road linking
1986 64,181 scale family fishing) the landing sites to the National Road Number 4.
1988 61,200 In addition, fish exporters have to pay about US$5 per
1832 gg'égg tonne to obtain an unnecessary “sending goods” letter from
1994 65’000 KAMFIMEX. As pointed out, KAMFIMEX no longer plays
1996 63:510 a significant role in fish exports. Lastly, fish exporters are

required to pay what we cafiheasi’ @ charge usually paid
for doing hygiene in the market areas) of 0.8-4 baht for every

5

(Source: Nao Thuok, Inland Fishery Management and
Enhancement in Cambodia)




kg of fish exported. In practice, they pay 0.1-0.2 baht per Kighery trade. Cambodia lacks a number of legal instruments
(US$3 per tonne) to pheasicompany, which is licensed such as corruption law and competition law, which can ensure
and approved by Banteay Meanchey province and tlsecially fair and desirable market (for fish), free market entry
Ministry of Finance to collect fees. In return, a compangnd exit and transparency of the market as well as freedom of
pays 10 million Cambodian Riel (US$2,500) annually to thigade.
provincial treasury. Exporters complained thatheasi Cambodia lacks a corruption law and this encourages
company only collects fee but provides no service. Exportarsore illegal activities and bureaucracy. Attention should be
also pay to economic police, fishery officials, and militaryaid to reducing or eliminating unnecessary procedures and
police who check the transport permit at the landing sitecosts that have no clear legal basis along domestic fish trade
routes. Cambodia does have a good investment law in which

Table 3: Total fees to transport fish per tonne its provisions provide a one-stop service. However, this law
~ fromthe GreatLake seems to cover other sectors but not fishery. The same
to Thai Long Koeu Market through Poipet attention should be paid to this sector because as pointed
Transport permit: US$17-20 out earlier fish traders/exporters are also required to obtain a
Customs tax: US$7-8 number of procedural permission letters, which obstruct their
Road investor: US$6-7 smooth business. As discussed fishers need financial
Sending goods letter (KAMFIMEX): US$5 support and market and price information so that they can
Pheasi: US$3 make better decision on sales. A thorough stgdy or t.echnical
US$38-US$43 rgsgarch on spmlagg problgms in the marketing of fish from
fishing grounds to distribution centres should be conducted
(Source: Yim and McKenn 2003) so that the problems can be overcome or reduced. Fish
distribution services should be enlarged to ensure better
Conclusion practice of competition.

Fishery sector plays an important role in engendering Other priority issues should also be covered such as
Cambodia’s economic growth, employment and raisingquitable access to the fisheries by all categories of
welfare of the people. This sector should be paid gre@peratorsparticularly subsistence fishers; updating restricted
attention to both catching and trading fish (domestic ar@nd permitted fishing gear; including allowable catch as one of
export trades). The current fishery law and other regulatio#fi criteria for setting the base price of lots; earmarking other
such as sub-decrees need to be re-examined and updatéees for fisheries activities; and eliminating unnecessary fees
tackle the challenges and constraints in fishery catch a@.

Endnotes

1 The Tonle Sap (meanithgrge Fresh Water Rivelput more commonly translated @seat Laké is a combined lake and river
system of huge importance to Cambodia. It is the largest freshwater lake in South East Asia and is an ecological haispot that w
designated as an UNESCO biosphere in 1997. (According to < http://en.wikipedia.org/wiki/Tonle_Sap>)

2 People’s Republic of Kampuchea (a calque of People’s Republic of China) — was the official name of Cambodia under the rule of
the Viethamese-sponsored government from 1979 to 1989 (According to <http://en.wikipedia.org/wiki/Cambodia>)

References

1. Draft Fishery Lawprepared by Department of Fisheries

2. Department of Fisheries, Ministry of Agriculture, Forestry, Hunting and Fisheries (Faf)&)l, Decree on the Establishment of
Community Fisheries; Sub-decree on the Management of Community Figtiriesn Penh

3. Sub-decree on the Lease of the Fresh and Sea Fishing Domain for Business

4. The State of Cambodia (1983)b-decree on the Management of Community Fish&ge26 Or-Nor-Kror Phnom Penh May 9,
1989

5. Yim Chea and Bruce McKenney (200Bhmestic Fish Trade: A Case Study of Fish Marketing from the Great Lake to Phnam Penh
Working Paper 29, (Phnom Penh: Cambodia Development Resource Center)

6. Yim Chea and Bruce McKenney (2008)sh Exports from the Great Lake to Thailand: An Analysis of Trade Constraints,
Governance, and the Climate for Growtorking Paper 27, (Phnom Penh: Cambodia Development Resource Institute)

7. PeterJ HammeGompetition Law in Cambodia

8. Integration and Competitiveness Study-PaBé&tor Studies- rice, diversified agriculture, handicrafts, fisheries, garments, tourism,
labor services A pilot study prepared under the Integrated Framework for Trade Related Technical Assistance, Ministry of
Commerce, Cambodia, November 26, 2001.

This Briefing Paper is written by Ham Samnang, Senior Research Fellow, Cambodian Institute for Cooperation and Peacepéti ©P}hes

project entitled, ‘Advocacy and Capacity Building on Competition Law and Policy in Asia (7Up2)’ with support from the Stetarigeor
Economic Affairs (SECO), Switzerland; the Swiss Competition Commission (COMCO); and the Department for International Developmen
(DFID), UK.

© CUTS International, 2007. This Briefing Papsrpublished by CUTS Centre for Competition, Investment & Economic Regulation (CUTS
C-CIER), D-217, Bhaskar Marg, Bani Park, Jaipur 302 016, India. Ph: 91.141.228 2821, Fx: 91.141.228 2485, E-mail: c-cigr@cuts.o
Web Site: www.cuts-international.org, www.cuts-ccier.org. Printed by Jaipur Printers Pvt. Ltd., M. |. Road, Jaipur 302a002UTrl C-CIER
Briefing Papers are to inform, educate and provoke debate on issues related to competition, investment and economicRegd&soare
encouraged to quote or reproduce materials from this paper for their own use, but as the copyright holder, CUTS Intea&satiue
acknowledgement and a copy of the publication.




